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IBM's Family of Partners
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PartnerWorld for Developers

iSeries (AS/400)

zSeries (S/390)
pSeries (RS/6000)
xSeries (Netfinity)

Wireless & Pervasive

Lotus

IBM Middleware

SecureWay

Tivoli

Data Management

Transaction Systems

Network Comp SW
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= Enablement and
porting

Cross-Platform
Development

= Technical support

= Coverage and
communications

= Go-to-Market in
partnership

PartnerWorld for Developers

Java, XML | Framework
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Developer Charter

"IBM will go to market
with selected

application software firms

to jointly deliver
e-business solutions

for customers"
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|BM and SIEBEL (1 of 3

IBM and Siebel have cornmitta d 1o worldwd de joint eatketing, collab orative
celling, software irtegration and exiensiva co-davalogment of ol utions that we
beliewe have the potantial 1o redafing mer-focused e-business. The
powetful integration of [BM's industry expedise, products and serices with
Siebel's customerdocused e-business applications cresies a global plaiform for
businesses looking to:

= Increase customer reteniion, loyally, revenue and profiablity. = mors
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Partnering with Startups
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Startup Initiative
for Developers

= Provides entrepreneurs
with convenient access
to industry services,
support and resources
to jJump start a new
commercial software
venture

www.ilbm.com/developerWorks
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Startup Initiative
for Developers

= developerWorks
Startup Resources

= |[BM Startup Studios
for Developers

= |[BM TechTalk for
Developers

= A network of industry
and IBM support,
resources and services
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From the curious entrepreneur
to the e-business partner

Entry Points __| Partner Resources for Developers

developerWorks - = PartnerWorld = Connections to
~ Startup resources s ¢ 7 4 Membership Incubators

CONSZION = Startup Seminars = Enablement &
2 | @ = Technical Design &  validation
. gara'gg—latino

o Consulting = Technical
' ﬁé = Access to Servers Workshops
& Software = Performance

IBM organizations I

= Scalability testing Tuning

www.ibm.com/...

Opportunity
Evaluation

IBM

startup.com| Business |
[TEJHERRING) Partner IBM
garagefcom” I Go-to-Mar ket
Sponsorship
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A Network of IBM Resources

= Startup Initiative for Developers

» QOverall program for entrepreneurs starting a
commercial software venture. Includes:

e developerWorks Startup Resources,
e |IBM Startup Studios
e IBM TechTalk for Developers

e Convenient linkages to IBM and industry
resources
= |[BM Incubator Partnerships

» Incubators linking with IBM to provide Internet
solutions that help startups go to market quickly
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A Network of IBM Resources

= Discounted Software and Hardware

» Quick Launch for e-business Ventures:
comprehensive package of IBM hardware, software,
storage, education and support, backed by IBM
Global Financing

» Discounted Lease & Loan Program in PartnerWorld
for Developers

e Attractive hardware purchase and leasing via
iIbm.com

» Developer Connection for IBM Software Tools and
sample code available for download & by CD-ROM
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Benefits for Startups

= | ower costs
» Special financing opportunities
» Product discounts

» Array of IBM Business Partner services, support and
resources

= Faster time to market
» Early access to critical products and services
» \World-class technical support, resources

= Broader opportunities
» Build, expand brand equity, awareness
» Global go-to-market programs, channels
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